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Concrete and wood frame product types experienced higher sales compared to the
previous quarter; 33 and 14 percent, respectively.
Townhomes continue to comprise the majority of new multi-family home sales,
accounting for 46 percent of total sales volumes. Townhome sales decreased 15
percent from the previous quarter.
The Outer sub-markets continue to be an attractive option for entry level home buyers
due to their relative affordability.
The Outer North and South sub-markets comprised 44 percent and 27 percent of the
overall market’s total sales volumes in the third quarter of the year, respectively.
The next two most active sub-markets were the Inner Northwest and Inner Southwest,
which accounted for 11 percent and eight percent of total sales, respectively. 
With builders continuing to release and build additional phases of projects, standing
inventory increased by one percent, compared to the previous quarter.
Prices remain steady with an average increase of one dollar per square foot across all
sub-markets. 
Buyer traffic was largely driven by entry-level home buyers who felt secure with their
current employment and income situation. 
Downsizer buyer traffic continued to be limited due to uncertainty regarding the
economy and housing market.

For the second consecutive quarter, Calgary’s new multi-family home market recorded over
800 sales. Project representatives reported a mix of first-time home buyers, investors, and
empty nesters visiting new project sales centres with a greater sense of urgency than
experienced in recent years. This increased buyer activity translated to 832 new multi-
family sales throughout the market, just two fewer than the 834 sales reported in Q3-2020.
Sales representatives in many sub-markets reported seeing mostly qualified purchasers
who are aware of the price threshold they can afford. 

Due to continued price sensitivity among prospective buyers, lower prices and attractive
incentives continue to assist with buyer conversion, particularly in areas with a high number
of actively selling projects such as the Outer North and Outer South sub-markets. This is
evidenced by these two sub-markets accounting for 71 percent of total sales. Both sub-
markets are considered the most affordable areas to purchase a new multi-family home in
the Calgary market. 
 

Some key statistics and observations from UA’s Q4-2020
review of the new multi-family home sector of the Calgary Market include:
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Chart 1 shows the total quarterly sales for Calgary’s new multi-family home market. A total
of 832 units were sold in Calgary during the fourth quarter of 2020, just two fewer than in
Q3-2020, and an impressive 11 percent increase compared to the same quarter last year.
The continued strong sales in the second half of 2020 indicates greater confidence
among buyers who are able to take advantage of the affordable prices and low-interest
rates and despite the current ongoing economic uncertainty. Urban Analytics defines the
fourth quarter in the Calgary market as September through November, which occurred
right before the second set of stricter COVID restrictions were put in place for many
businesses, forcing sales centers to operate on a by-appointment-only basis. 

Concrete and wood frame condominiums experienced a large quarterly sales increase of
33 and 14 percent compared to Q3-2020, respectively. Townhome sales were 15 percent
lower than the last quarter. The total number of condominium sales recorded during the
quarter represents 54 percent of all new multi-family home sales across Calgary. Overall,
2,797 total new multi-family home sales occurred in the Calgary market in 2020, three
percent fewer than 2019. Considering all the challenges and uncertainty resulting from
the pandemic and the ongoing COVID-related measures introduced throughout the year,
the nominally lower year-over-year sales is a positive reflection of Calgary’s new multi-
family home market performance.
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SALES AND INVENTORY ANALYSIS

QUARTERLY UNIT SALES COMPARISON

Chart 1
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The five sub-markets with the highest
number of sales this past quarter are the
Outer North, Outer South, Inner Northwest,
Inner Southwest, and Airdrie. The Outer
North had a total of 366 sales: 45 percent of
total sales across the market. A notable
project in the Outer North is East Hills
Crossing by Minto in Applewood, which sold
out all 90 units within one month of
launching. The Outer South had 226 sales; a
30 percent decrease compared to the
previousprevious quarter. Legacy Park Building 5000 by Brad Remington Homes led the Outer South
in sales. Project representatives reported selling 21 of the 72 units after launching at the
end of September. In the Inner Northwest, SOLA by Ocgrow launched in Sunnyside, selling
42 of the 68 released units since October. In the Inner Southwest, 85th & Park by Cove
Properties led the sub-market with 13 sales in the quarter. Airdrie reported a 142 percent
increase in sales since last quarter with Southpoint Square Townhomes by Vesta Properties
recording 29 total sales, which accounted for 63 percent of this sub-market’s Q4-2020
sales.
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SUB-MARKET SALES ACTIVITY

YEAR-OVER-YEAR NEW MULTI-FAMILY HOME SALES

Chart 2
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The Outer North and Outer South sub-markets accounted for 71 percent of total fourth
quarter sales. The Inner Northwest, Inner Southwest and Airdrie accounted for 25 percent of
total fourth quarter sales; 11, eight and six percent, respectively. The most notable decline
in sales occurred in Cochrane, Beltine / East Village, and Outer South compared to Q3-2020.
Beltine / East Village and Cochrane continue to record low sales, due to the lack of new
project launches in the area. The most recent project launch in Beltline / East Village is NUDE
by Battistella, which launched in September 2018. In Cochrane, the most recent project
launch Precedence Street Towns by Trico Homes occurred in November 2019. 

Relative to the previous quarter, the Inner Northeast, Airdrie and Inner Southeast sub-
markets all recorded higher sales. Notable projects include Radius by Bucci in the Inner
Northwest and Konekt Inglewood by Streetside Development in the Inner Southeast, which
recorded 7 and 11 sales, respectively.

QUARTERLY SALES SUB-MARKET COMPARISON
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Chart 3

QUARTERLY SALES BY SUB-MARKET

OUTER NORTH VS. OUTER SOUTH QUARTERLY SALES HISTORY

Chart 4
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Chart 5 highlights the increased demand for concrete and wood frame product in the fourth
quarter given the 33 and 14 percent respective increase in quarterly sales. Wood frame
condominiums and townhomes have garnered the most attention from buyers over the past
three quarters, with these two sectors accounting for 45 and 46 percent of total sales in the
fourth quarter, respectively. This can be attributed to the affordability of these product
forms, particularly in the Outer sub-markets. 

The overall success of wood frame and townhome product is reflected in strong sales
activity in both the Outer North and South sub-markets, which accounted for 71 percent of
overall sales in the quarter. The Outer North and Outer South sub-markets represented 73
percent (47 and 26 percent, respectively) of the 436 total condominium sales recorded in
the fourth quarter of 2020.  These sub-markets also accounted for 82 percent (51 and 31
percent, respectively) of the total 305 townhome sales throughout the quarter.
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QUARTERLY SALES BY PRODUCT TYPE

QUARTERLY SALES BY PRODUCT TYPE

                   CONDO SALES                              TOWNHOME SALES

Chart 5

Chart 6
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Chart 7 shows an increase in the number of released and
unsold inventory by sub-market in the fourth quarter of
2020. Not surprising, the highest number of released and
unsold units are in the Outer North and Outer South sub-
markets (1,055 and 1,055 units, respectively) where a
significant proportion of the market’s actively selling
projects are located. Developers in the Outer sub-markets
released additional townhome phases in response to the
higher demand and sales activity, with nine new project
launches during the quarter. In total, released and unsold
inventory in the fourth quarter increased by 263 units or
eight percent compared to the previous quarter but was
eleven percent ower than the same quarter last year.
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INCREASE IN RELEASED AND UNSOLD INVENTORY

RELEASED AND UNSOLD INVENTORY COMPARISON 
BY PRODUCT TYPE

Chart 7

There was a one percent increase in the number of completed and unsold units in Q4-
2020 compared to the previous quarter; an additional nine move-in ready units. 
While project representatives throughout the market reported lower buyer traffic to
sales centres compared to Q3-2020, those who are showing up are serious about their
intention to buy and are qualified. 

NOMINAL INCREASE IN STANDING INVENTORY
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Total released and unsold inventory in the wood frame and townhome sector increased by
17 and one percent, respectively. A one percent drop in concrete condominium inventory
can be largely attributed to the limited amount of new project launches in this sector during
the past several quarters.



STANDING INVENTORY TREND

Chart 8

The differential between total unsold inventory and total sales during the quarter was 2,912
units, a 10 percent increase relative to the previous quarter, and is 15 percent lower than
the same quarter last year.  The recent increase of the differential is due primarily to a
combination of additional units being released in actively selling projects and more new
project launches.

QUARTERLY SALES VS. UNSOLD INVENTORY DIFFERENTIAL

QUARTERLY SALES VS. UNSOLD INVENTORY

Chart 9
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Most actively selling projects continue to complete construction of released units.
The Outer North and Outer South sub-markets continue to offer the highest levels of
standing inventory and account for 30 and 26 percent of the market’s total move-in
ready units, respectively.



The average unit price for concrete, wood frame and townhome product types
decreased compared to the previous quarter; by 0.70, 3.61 and 0.67 percent,
respectively.
The average list price per square foot for townhomes increased by 0.25 percent
compared to last quarter due to the launch of a luxury product like Les Jardins
Townhomes by Jayman Built.
UA anticipates prices could increase modestly in the coming quarters if the stronger
buyer demand and urgency levels experienced in the second half of 2020 are sustained. 
Industry stakeholders noted factors such as higher lumber tariffs could also contribute
to price increases of $5,000 to $15,000 per unit for townhome and wood frame product
in the coming quarters.
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PRICING TRENDS

One of the more notable trends that have remained consistent throughout most of 2020 is
the number of active entry-level homebuyers in the market. Young professional buyers with
stable work and financial qualifications continue to take advantage of low-interest rates,
softer market prices, and appealing incentives being offered by developers. These buyers
are also attracted to move-in ready units. An increase in investor traffic was also noted, as
they continue to capitalize on strong rental demand in the market. A slight increase in
interest from downsizers and empty nesters was also recorded, as many ’Snowbirds’” have
stayed in Calgary for the winter.

BUYER TRENDS
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Cardel Homes launched Walden Place Building 4 located in the Outer South. This wood
frame condominium building consists of 83 units. The project is listed at an average
price of $227,562 (or $291 per square foot). The developer is currently offering $5,000
towards upgrades as an incentive to prospective buyers. 
Shane Homes launched The Mark 1010 Building 3 in Sage Hill, located in the Outer
North. This wood frame condominium building will comprise 72 units. It is currently
seeking an average unit price of $211,074 (or $277 per square foot). The developer is
not currently offering any incentives. 
In the Outer North, East Hills Crossing by Minto launched and sold out all 90 units in one
month. This wood frame condominium development sought $239,910 for an average
unit price (or $330 per square foot). The developer offered a 2-year rental guarantee
and property management as an incentive and reportedly sold majority of the units to
investors.
Cedarglen Living launched The Pinnacle at The Park at Harvest Hills in the Outer North.
A total of 120 units are released in this wood frame building. The project is currently
seeking an average unit price of $270,592 (or $256 per square foot). The developer is
not offering any incentives. 
Logel Homes launched Seton West Building 3 in the middle of October in the Outer
South. This wood frame condominium development will comprise 64 units. The average
unit price is currently $218,025 (or $285 per square foot). The developer is currently
offering $5,000 towards upgrades as an incentive to prospective buyers.
Savanna Phase 7 by Rohit Communities launched in the Outer North at the end of
November. The development consists of 108 townhomes seeking an average unit price
of $241,080 (or $245 per square foot). This project is currently being framed and is not
offering any incentives.
Les Jardins Townhomes by Jayman Built launched at the beginning of October in the
Outer South. 37 of the total 129 townhome units in this project have been released. The
average unit price for this project is $414,475 (or $281 per square foot). During the
quarter, the developer was offering 3% off the purchase price as an incentive.
Mattamy Homes released 18 additional townhomes units in the Outer North at Cityscape
Phase 10. All townhomes are 3-bedroom plans that are priced at an average of $337,946
(or $239 per square foot). The developer is offering $10,000 in upgrades as an incentive
to prospective buyers.    
Parallel Bloc launched in the Inner Southwest by Trico Homes. 18 of 51 total units in this
townhome project have been released. The average unit price is $388,755 (or $265). No
incentives are being offered by the developer. 

There were nine new significant project launches in Q4-2020:
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NEW PROJECT LAUNCHES 
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Seton Mira (Seton – Outer South)
Brooklyn Townhomes (South Calgary – Inner Southwest)
Savanna in Saddle Ridge (Saddle Ridge – Outer North)
Symon (Evanston – Outer North)
Lanark Landing (Lanark – Airdrie)
Rohit Seton Townhomes 1 (Seton – Outer South)
Rohit Seton Townhomes 2 (Seton – Outer South)
Rohit Seton Townhomes 3 (Seton – Outer South)
Journey (Homestead – Outer North)

UA continues to closely monitor many contemplated multi-family home projects currently
proceeding through the approvals process in Calgary and anticipates projects will launch
gradually as uncertainty caused by prevailing economic conditions and the impact of the
pandemic continue to be felt across the market. The following represents some notable
projects that are anticipated to launch in the first and second quarter of 2021:

The Theodore: live 6-months mortgage-free
SOLA: 1-year free gigabit ethernet
East Hills Crossing: 2-year rental guarantee and property management
Seton Park Place III (Building 1 & 2): $25,000 off the selling price
The Apollo At Greenwich Building B: up to $10,000 in available upgrades 
Vivace II: $30,000 off 'A & B' floorplans and '$40,000 off 'C & D' floorplans plus one year
of free condo fees 
Walden Place Building 4: $5,000 towards upgrades
Arrive at Crestmont West: up to $15,000 off quick possession units 
Belwood Park: flash sale - up to $15,000 off 
Evanston Park: $20,000 off the purchase price 
The Streetscape Belmont: detached garage, basement development, or $20,000 off
Zen Riverstone: 3-month living incentive
Zen Townhomes at Rockland Park: 3-month living incentive

Developers continued to offer creative incentives during the fourth quarter of 2020 to
create greater buyer interest and urgency. Among the range of incentives currently being
offered in Calgary’s new multi-family home market, one-year free condo fees,
$5,000-$10,000 off the purchase price or $5,000-$10,000 in upgrades are some of the
more popular. Other incentives being offered include:
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CONTEMPLATED

INCENTIVE TRENDS
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UA is actively working on the fourth quarter edition of the ALBERTA STATE OF THE MARKET
report, which provides an aggregate summary of the status of new home markets in
Edmonton and Calgary along with economic metrics relevant to the housing industry. CLICK
HERE to download the third quarter report.
                                  

                             to download the Q3-2020 Alberta State of the Market.

We appreciate your feedback. Please contact us with any questions regarding this UA Take
or any of our other periodic publications. In addition to maintaining the most current new
multi-family home and rental apartment project data on NHSLive.ca, UA provides advisory
services that can be tailored to meet your firm’s specific needs. Please contact us to discuss
how we can assist you in the design or positioning of your new multi-family home or rental
apartment community.

URBAN ANALYTICS INC.
(403) 294-0135

info-alberta@urbananalytics.ca
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UA analysts will continue to closely monitor activity at new multi-family home project
presentation centres as the economy continues to adapt during the first quarter of 2021 and
looks forward to reporting the results to you.

ALBERTA STATE OF THE MARKET

TELL US WHAT YOU THINK

CLICK HERE
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https://media-exp1.licdn.com/dms/document/C4E1FAQFuWenOgEpaXA/feedshare-document-pdf-analyzed/0/1599161856807?e=1606237200&v=beta&t=re3bW11fJzv9aLH43RraSo_XX5XRoiPLmRhcRRliY6g

